
PetroLink from DM2 Software, Inc.
combines the world-class accounting
functionality and power of MAS 90 and
MAS 200 software with enhanced
features specifically designed for
Petroleum Distributors.

PetroLink represents the culmination
of more than 20 years of experience
helping petroleum marketers increase
market share and improve profitability
in a very competitive industry.

This solution can maximize
productivity gains. PetroLink features —
Windows compatibility, ODBC access,
graphical reporting, context-sensitive
help and easy customization — 
build productivity, giving you the
competitive edge.

Award-winning MAS 90 and MAS 200
accounting software handles the
essentials of invoicing, inventory and
accounts receivable. DM2’s petroleum
industry-specific modules — excise tax
reporting, rack-plus pricing, bill of
lading processing, cardlock billing and
degree day-scheduling — add the extra
functionality your business requires.
This total solution gives you the best
of both worlds!

Today’s competitive challenges 
require you to implement the best
business software available for your
industry. For petroleum distribution
companies, the most complete
solution is MAS 90 and MAS 200
integrated with PetroLink.

P E T R O L E U M  
D I S T R I B U T I O N

Petrolink — The Complete
Petroleum Distribution
Solution

� POS or Counter Sales

� Complete Excise Tax Reporting

� Automatic Customer Tax Exemptions

� Pricing

� Flexible Package Product Pricing

� Bill of Lading

� Cardlocks:
PetroVend
Gas Boy
Pacific Pride
CFN

� Blending and Repackaging

� Shell Oil Bank

� EFT for Station Deliveries

� Bar Coding

� Night Fueling

� Degree Day Scheduling

� C-Store HQ Interfaces

See reverse side for list of features

MAS 90
MAS 200

Designed for:



Tax Reporting

Pricing

Cardlock

Bill of Lading

Heating Oil

Blending

Repackaging

Inventory Analysis

Customer Analysis

Repeating Orders

Invoicing

Hazardous Materials

Faxing

Bar Coding

Multiple Warehouses

Tank Gauge Polling

Complete federal, state, and local tax reporting for liquid products and state, county, and local
reporting for sales tax is available. User-definable taxes are tracked and detailed on invoices. 
The system even warns you when a customer’s tax permit has expired.

Pricing options for liquid products include rack plus, OPIS, CPC, retail plus or minus, volume
discounts, with price flexibility by customer, by size of delivery, by location, and more. 
Package product pricing can be set up on cost plus, discount from list, as either percent or 
cents per gallon. Volume discount levels can be established by product. Customer-specific
pricing is accommodated.

DM2’s Cardlink is the most widely used software for cardlock/automated fuel billing in the
world. It comes complete with communications software for polling fueling transactions from
PetroVend or GasBoy card systems, as well as providing the most comprehensive billing
functions for Pacific Pride and CFN network owners.

Helps you get complete control over every gallon of fuel from the rack to the drop. The Bill of
Lading module provides a seamless interface to MAS 90 and MAS 200’s Sales Order, Inventory,
and Accounts Payable modules to help you account for all your gallons.

Degree Day and Julian scheduling features are available for automatically projecting home
heating oil deliveries. The ability to enter will-call orders online, track credit easily, offer
flexible budget plans, and print driver/truck productivity reports are all available in this
comprehensive module.

Raw product recipes can be established for finished products with yield formulas.

Package product “kits” can be established for products that are sold in bulk as well as
repackaged in drums, pails, etc.

Standard reports showing inventory turns, 24-month sales comparisons by product and
customer, and ranking from highest to lowest sales quickly point out the winners and those
that may require closer review.

Standard reports showing 24-month gross profit comparisons by customer and by customer 
by product. Customer rankings by sales point out where your business is growing and where
the competition may be making inroads.

Repeating orders can be entered once and later recalled to speed up data entry for customers
who regularly order the same items or for establishing “delivery routes.”

Delivery tickets can be printed for drivers on demand. They can be printed with or without
prices, taxes, and extensions. “Quick print” feature exists for counter sales.

Up to 99 lines of 50 characters each can be entered to describe inventory items, so Haz Mat
descriptions can be satisfied.

All orders or invoices can be printed, faxed, or both.

Inventory labels with bar codes can be printed. Both Code 39 and Code 128 bar code formats
are supported for a variety of printers.

Any number of locations or warehouses can be set up for each inventory item. Trucks can be
warehoused for truck inventory and profitability tracking.

Remote tank gauges can be polled at any time of day or night and inventory levels printed in
your office. Dispatchers can then schedule deliveries based on up-to-the-minute tank levels.

Petrolink
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DM2 Software, Inc., is the designer and publisher of the module described
herein. MAS 90 and MAS 200 are trademarks of Best Software, Inc., for the
accounting software with which the module integrates.


