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SOFTWARE THAT MEANS BUSINESS SUCCESSSTORIES

GLACO INDUSTRIES
TRACKING THE FUTURE

Glaco Industries, located in Oska-
loosa, lowa, is a family-owned valve
reseller that’s seen a steady increase in
sales in the last several years. But with
warehouses in five states and ship-
ments going to some of America’s big-
gest corporations, including Cargill and
Pfizer, Glaco needed a fast and reliable
way to monitor its growing business.
To do so, they turned to Bottomline

Software, which recommended Sage
Software MAS 200 applications.
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to track the inventory in and out of
Glaco’s hands. The module allows the
warehouse to seamlessly pick and pack
products based on reports sent from
the company, then ship the product to

the purchaser within minutes.

Since making the switch to the ship-
ping module, she estimates the firm

saves a total of four man hours a day.

“We went through way too much trou-
ble,” before using the shipping mod-
ule, Glasscock says, “[Now,| the ware-
house team is able to focus all their
efforts on what should be shipping
and not on a thousand different pieces

of paperwork.”

Growth in More Ways than One
Glaco, which uses several other Sage
Software MAS 200 modules, relies
heavily on applications like General
Ledger and the Inventory module to

keep their business running smoothly.

For instance, Rich Durflinger, the in-
side sales supervisor, estimates that he

spends at least six hours per day in

MAS 200’s Inventory Module alone.

Working with the modules, however, is
easy, he says, mainly because “they just
have the tools to provide you with a lot

of information.”

And while it’s unlikely the firm could
function without an accounting soft-

ware, the advantages of sticking with

MAS 200 and Bottomline Software are

easy to see, Durflinger said. With MAS

200 and Bottomline, Glaco gets flexi-
bility, options and support when it
comes time to make a software update.

“Accuracy and efficiency have been
key,” Glassock says. “MAS 200 and
Bottomline Software help Glaco do our
jobs as best we can.”
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